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STARTING A DIRECT SALES COMPANY
The goal in starting a direct sales company is the same for each and every entrepreneur, which is to build a profitable business that earns a regular income.
How to accomplish this can be confusing, especially with the large number of direct sales opportunities available to you. The way to choose the best direct
sales opportunity is not unlike purchasing a car or home. You must study the information that is relevant to your personal goals and make informed
decisions. If you simply choose a product and/or company without first researching the company itself and the products it sells, you could end up
disappointed and unable to move forward with your plans. Before you make your decision as to which direct sales opportunity is right for you, ask yourself a
few key questions:

What do you think of the products the company offers? The products you offer must sell well in the present, but continue to sell in the future as well. The
price range of the products is also important. You need to make sure the products you sell are affordable enough to use on a regular basis.

Consider how often the products will need to be reordered. You will want to ensure that you have repeat customers on a very regular basis. Also consider the
commission or other money that you will earn for your efforts. What is it that you will be required to do or achieve before you will get your commission or
bonus? Also, is there a yearly fee for your membership and if so, how much is it?

How will you advertise your direct sales company and how much will it cost? Many companies will give you a web site that you can promote as you see fit
while others are not internet friendly. You need to make sure you are free to use the company name and logo in your advertising campaigns and that your
advertising plans are in sync with what the company has in mind. Talk with those who are already selling the products and collect all the information you can
to help you make an informed decision.

Determine how much money you want to invest. You will be the business owner, even if you purchase products from another company with the intent of
reselling them. You will be solely responsible for your success or failure. Success will come a lot easier for you if you set your budget in the beginning and stick
to it. You should only invest the amount of money you are willing to lose. With every business there is a chance of failure, the reasons for which may be due to
many different factors. 

You will have to be available for meetings, training, and other functions. As a business owner, you will benefit from networking with other business owners.
Check into what the company in question offers as far as seminars, training sessions, and product releases.

The most important thing for you to keep in mind is that direct sales will require hard work and determination. You will not be able to simply join one
company or another and expect that the products will sell themselves. You will have busy times and slow times and you must be prepared financially for the
slow times. Basically, if you are happy with the products you sell and are willing to put forth the effort; you will succeed in starting and profiting from a direct
sales company.

 


