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ADVERTISING SALES JOBS
An advertising sales executive may have to spend a great deal of time researching what clients want and demand and the type they need for their advert. They
need to be able to meet clients' needs and listen carefully to exactly what the client wants from their advert.

A large amount of an Advertising Job involves spending time telecommunicating and selling and convincing clients. Anyone thinking of pursuing a career in
advertising sales should be prepared to make hundreds of sales calls a week. 
Face to face contact with clients is immensely important in this industry as well. It gives a personal touch and puts forth an image that the agent cares enough
about the clients' needs. There is this tendency that customers buy from people whom the trust, therefore repeated and assuring calls and meetings helps
build a positive relationship which impacts the sales incredibly.

Advertising sales executives need to be able to create a list of priorities and prioritize the order and importance of clients. This involves creating specific goals
and methods of accomplishing the work. Target setting meeting targets is essentially important, and to be able to make decisions is very much part and parcel
of and advertising sales job. This infact requires strong management skills.

Although being a competitive industry, it is pretty evident there are ample opportunities in Advertising Sales. The role-play is certainly not easy and potential
sales executives and agents need to be immensely goal orientated and driven in order to compete and be successful against other advertising agencies.

The advertising sales industry can classified into areas of specific focus. However advertising sales agents could find themselves being employed in television,
film, radio or outdoor advertising. The tasks and jobs can vary widely and can demand various skills.

It is often advised by industry insiders that to be able to work proficiently in a specific industry within the advertising sector, one should go for some work
experience or knowledge in the area of interest. It is important to have good English or language skills in general so that copies written on behalf of
prospective clients are error free.

Advertising falls well within the media and communications industry. Advertising sales agents and executives should be aware of other various forms of
advertising within the media industry in order to poke ahead of the competition and provide a more complete and efficient service to clients. 

Customer relations' is an area where each agent should be attempting to master. And it is evidently clear that this job, that is, and advertising sales job requires
a good knowledge across several different industries and knowledge pothouses. 
All in all, this industry promises to grow effervescently, with potential executives looking to tap into the rapid strides and growth this industry provides.

 


